Jerald L. Loeh

3166 South Country Club Lane

      



Staunton, IL 62088

Home / Office Tel:
618-635-5639
Mobile Tel :

618-410-0002

E-mail:
jerryloeh@gmail.com  / jerry@green-framework.com / jloeh@hoemancapital.com                          
Business Development / Engineering / Technical Professional

47+ years in chemical industry (specialty chemicals / aromatics / biofuels / ag and pharma intermediates / inorganics / renewable chemicals and energy) with experience in process engineering, manufacturing, R&D – Process Technology, marketing technical service, business development, Product Stewardship, technology licensing, and technical service / commercial / product / business development management.  Experienced in 3rd party, domestic and international networking / negotiating, (i.e.; customer, supplier, service provider (EPC firms), technology provider - academic and technology development organizations) that may be applied to product support / sales / new product or new technology introduction.

Demonstrated leader, mentor and team builder with strong tactical and strategic planning skills for the  development of sustainable manufacturing, technology and commercial plans.  This experience was developed as a core member of four different Monsanto / Solutia business management teams in which the businesses had complex product / co-product lines; two of the businesses earning annual revenues >$100M.

Professional Employment Highlights

COO / Technical Consultant – Green Framework, LLC



1/2018-Present

Providing both commercial and technical support on new innovative technologies to improve performance efficiency and reduce emissions in the global marine industry.   This includes searches for both new and demonstrated technologies in non-marine applications that can be used to build Green Framework’s solution offering suite to marine clients.

Consultant & Partner – Hoeman Capital Management, LLC 

         3/2008 – Present

Supported new product/new technology development, market introduction, chemical processing, unit operations, technology reviews, capital estimates, feasibility studies, project management and project implementation to clients in the chemicals, renewable energy, renewable chemicals, biofuels, energy, petrochemical and pharmaceutical industries.  My support also included review, critiques and preparation of technology assessments, business plans and general market reviews on projects up to and  >$100 M. 
Green River Biodiesel Inc.
Chief of Engineering








6/2008-1/2009
Provided engineering, procurement and business development support, as part of a small multi-disciplined group,  to retrofit an under-performing, brown field, batch biodiesel plant using old purification technology into a viable, continuous, biodiesel operation utilizing new, technology (both in the reaction and purification areas).  This effort involved selecting and working with outside mechanical and environmental contractors as well as staffing the facility; from only several individuals to a full complement of operators, mechanics and, lab technicians.  The first phase of the project was completed in under 2 months with the plant operating and producing biodiesel meeting EN quality specifications; several million gallons of which were immediately sold into the European market.  
Additional support included:

· Set-up a 3rd party, ocean terminal (~4 M gallons):   Equipment, logistics and operational procedures.
· Assessment of a 2nd brown field site for future, biodiesel expanded operations.

· Development of numerous long term commercial outlets for glycerin co-product (including glycerin derivatives).
Solutia Inc.
Global Business Development Manager – Terratec; St. Louis, MO

6/2007 – 2/2008

· Participated as a key member of a multi-disciplined team that scoped and identified several biofuel and related opportunities for possible fits at a number of Solutia brown field sites.  These efforts resulted in the completion of the CenterEthanol bioethanol plant on-line in first half of 2008.  Also developed strategic partnerships with firms that resulted in very good industrial / governmental relationships  (IL Dept of Ag, IEPA, DECO).  These relationships lead to successful state grants to both Solutia and to one of our biofuels clients (>$5.0M) while also facilitating very fast turnaround on key environmental permits. 

· Idenitfied  >>$10M savings opportunities in CAP-X and annual operating costs via leading  a technology and process assessment on behalf of a biodiesel client.   Such technology would result in dramatic improvements in plant operability and reliability.

· Negotiated / executed a process technology licensing agreement with a major technology development organization for a new product used in biofuels and other industrial and commercial applications.  Successful sales in only one niche application had a revenue potential approaching $5.0M.  

· Identified a number of novel industrial and technical collaborative opportunities for bioethanol and biodiesel co-product management.  Initiated development of a business case for a major glycerin derivative collaboration opportunity with the potential to utilize >50MPPY of the glycerin co-product.   

· Provided substantial support / input to the development of a Terratec tactical business plan, including processes for project, technical resource and Intellectual Property management.   

Global Business Development / Global Technical Services Manager

 3/2004 – 6/2007     Dequest;  St. Louis, MO

· Played a key role in the development of a new tactical and long term business plan with emphasis on refocusing / reorganizing the business to shift revenue contributions from traditional, product sales to growth in new products / new applications.  Key criterion for the growth opportunities was the requirement for a proprietary Intellectual Property position.  

· Staffed, chartered and mentored a small, high performance group of individuals into the new Business Development group (9/05).  In the first calendar year, the group developed two patent applications (one that has since been approved), several joint development and licensing agreements, three new products with one having been fully commercialized.  The new commercialized product was a high value, niche product that went from concept to first commercial sale in less than 2 months generating new annual revenue of 500K – 1.0M EURO’s. 

· Identified and initiated technical / commercial collaborations with U.S. and E.U. universities, technology development organizations (i.e.; Battelle) and global chemical companies (i.e.; Ciba, Kemira, BASF, etc.).

· Effectively managed 11 professionals, junior / senior (PhD’s) chemists and engineers located in Europe, Asia, North and South America providing global marketing technical services customer and sales support.

· Developed, with Process Technology, an evergreen project management / project prioritization process to organize, manage and staff the technical resources for the business as well as collect and assess new ideas and concepts.  This process was also used in the capital management of the business.
Solutia – Sauget, IL






9/97 to 3/04 

Global Product / Technical  Services Manager

3/01 to 3/04                                                                                                                                                                 
  Industrial Products 

Global Commercial Development / Technical
 

12/98 to 3/01
                                                                                                                                  
  Services  Manager
Solutia – Sauget, IL (cont’d)





9/97 to 3/04 

Process Improvement Manager –Nylon Intermediates

9/97 to 12/98 

Monsanto – St. Louis, MO / Sauget, IL




6/75 to 9/97

Process Improvement Manager – Nylon Intermediates

1/97 to 9/97

Worldwide Product Manager – Process Chemicals

10/93 to 1/97                                                                                                                             
  Specialty Applications 

Chlorobenzenes Technical Business Manager


12/91 to 10/93

Chlorobenzenes Marketing Technical Services Manager
7/90 to 12/91

Senior Research Engineer / Research Specialist

11/83 to 7/90

Business Unit Leader – Nitroaniline Complex


2/79 to 11/83

Engineer I, Engineer II 

   


6/75 to 2/79                                                                                                         
Education

BS Chemical Engineering -  Washington University; St. Louis, MO
5/75

Executive Entrepreneurial Training - Babson College; 

 Wellesley, MA
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